News from Shipvalue.net

Excel export function has recently been introduced: portfolios can be achived. 

The service revolves around the belief that a vessel does only have one absolute value, and the task is to work out what this value is. 

Interested parties can obtain price guidanace on most of the 27,000 vessels contained within Clarksons registers. 

The information is a reflection of Clarkson’s sale and purchase division’s opinion, the largest such department in the world, making sure that the valuation reflects recent market trends. 

The data can be accessed on a pay as you go basis or a bulk buy. 

Released version 2:

Can create sub-portfolio within major portfolio. 

The portfolio can be divided to show vessels for a particular account manager or branch; they can also be sorted by name, type, size and age. So, a fleet manager can see the total value of all of their vessels at one glance. 

For a single value, the user pays $25.00 flat fee (plus tax if in the European Union).

AXS Marine

Touch base

Tell you about where you are

Backed by major shipbrokers Barry Rogliano Salles (Paris) and Fearnbulk (Oslo), AXSMarine is developing fully integrated chartering solutions, originally focusing on the dry bulk sector (Product).

About 30 major players in the dry bulk industry are now active members of AXSMarine and have started posting cargoes and completing main terms negotiations

We were not really secretive

If we have something to say

We think we have a product which is fairly robust on the technical side and in terms of functions

Probably there is no match at the moment. 

We have released the negotiation plaform

To negotiate main terms which has been tested now for about two weeks. 

There is nothing comparable

I am not aware of any other sites which are that many functions

I don’t want to be secretive

I don’t 

The page has voyage calc

news from bunkerowlr

Geared for brokers and for charterers

They can have a view on what tonnage is available

You can search on all criteria.

There are many levels of privacy

Its either public

If I’m putting a ship

Can 

Its an exchange, not a software

But you could use it just as a software

But you’d be missing something because we’re on the internet

You can share things and control waht you share 

30 brokers, owners and charterers

The public vessel positions which circulate in the market every monday by fax

Its convenient to extract the information you want

They’re also sharing on a selective basis.

Difficult to say whether or not people will share eventually

Very importantly in deciding what will be shared

On a public basis, who will be the members

If you have the whole market there, people will be selective

If you have a very selective broker space

Also it will depend on what kind of vessel you’re working on

People 

Capezize: there are limited number of players

If you have direct access to a vessel as a broker, you probably don’t want to advertise this

You can crate as many lists of users as you want

You have the possibility of saying you want to share with different people. 

Barry Rogliano

The most active is Fearnley’s, Socomet, 

We have in excess of 1,000 public positions now

We have about 5 brokers using the system and sharing positions

We have 50 per cent of the capesize drybulk fleet

Something we have always said is that brokers were adamant in building liquidity

We feel like we have proof of that now in terms of real information 

The information they’re happy to make public, they make public

Information they want to keep on a restrictive view basis. 

You can’t really do too much with it.

Takes one minute or one second

Also this is sort of a give and take

On the other side, people are posting cargoes, people will get matching vessels

If you don’t put any positions in the system

AXS is a separate company, different offices

BRS as a user is treated like every other user, it has the same rights

You can do transactions

Quick links to local information and port data, voyage 

Tools were all built in house

Work out how much things cost, berth availability

12 staff.

We have fixed alrady

Big variety of time saving tools

To draw up 

There is a lot of sweat in it.

We’ve thought about this quite a lot.We’ve thought about this quite a lot.

See files of all the offers that have been made, it its fixed or not, where you stand

We try to make it very organised so you don’t have to have everything on paper.

30 companies

Not all of them are using it on a daily basis, but it is picking up

You have to invest some time in getting control of the whole thing

We have to spend some times with clients so that they can get the most benefit out of it

That’s the same story for every professional tool.

Focus on dry bulk; for the moment that’s only dry bulk

There is a lot of talk about linking the sites up with other sites

Personally I doubt very much the feasibility on the technical side

Although we have some contacts there

You can still export some information from one site to another even if you’re not using the same technology

The position where you’re selecting with which companies you’re sharing your positiongs

There are too many cases 

FUTURES: I don’t know, that’s on hold for the time being

You can advertise prices, its not a trading platform.

Firm or indicative

Its not a trading platform. 

You can have your own fixtures reported on AXS Marine

That’s why we’re almost there

There was no intention in being less secretive

We didn’t want to say, “we will do, we will do”

What we will say is , “we have done now”

The positioning we’ll 

What we hear from the Baltic is that they’re very much broker oriented

I would put ourselves somewhere in the middle; trying to make a fine line between principals only, where we would obviously lack the information, and brokers only, because principals do want to go for principal to principal transacrtions

You have to be extremely flexibile in your products

First of all, you can adapt the product very quickly.

You keep a tight rein on costs, which is also important. 

details about the funding is on the website.

“The financial situation is comfortable.”

Working out of one office in Paris. 

Totally subscription fee. 

In the future we might introduce commissions, with subscriptions written off against commissions

Its a way of structuring it: if you just come to the site for information and the software, you pay for it.

If you come to the site to do commissions..

The commissions would be paid on different levels depending on how much AXS is involved in drafting the documentation and so on. 

