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New life for MarineProvider

http://www.marineprovider.com
Liquidated maritime e-procurement company MarineProvider has risen from the ashes with new owners, MarineTrans, a specialist freight forwarder of ship spares. 

MarineTrans has been involved in MarineProvider for some time; it was acquired in 1998 by Tecto Maritime, which was a founder and investor in Marine Provider.

Following poor sales at MarineProvider, MarineTrans was subsequently sold back to its founders, Jorgen and Lars Fausko, to generate money to keep MarineProvider going.

Now, following MarineProvider’s liquidation in March this year, the two Fausko brothers have purchased the company’s assets, including its software, technology, domain name, software licenses and staff, without any of MarineProvider’s debt.

MarineTrans has not released much information about how it intends to make a success out of MarineProvider, apart from saying it will have a “new marketing strategy.”

“I could not pass up on this technology and the dedicated people who support it,” says CEO Jorgen Fausko.

“With this deal I see MP as a real potential success, the technology is state of the art and the people are expert within their areas and best of all we can compete.”

“This wild ride has been uneventful, choosing to pursue new frontiers and new technology for the benefit of our industry is always a risk,”  comments Jonathan Che Geldard, supplier support manager. 

“MarineProvider AS, as we are now known, has been battered but we are alive, focused, debt free and clearly more viable today with our state of the art technology,” 

Taking a leaf out of ShipServ’s book, Mr Geldard says that the focus is “not to tell the buyer how to purchase or redesign his system; we provide effective tools to allow him to do it better and more effectively.   

“Our offering is clear, provide low cost connectivity for the maritime industry with no special software or fees to the vendors,” he says. 

MTN signs 3 year VSAT contract with Louis Cruise Lines

http://www.mtnsat.com
Maritime Telecommunications Network (MTN) has signed a three year agreement with Louis Cruise Lines to install VSAT communications onboard its vessel Thomson Spirit. 

The communications system will be used for shore to ship phone calls, shipboard internet access and faxing. Passengers will have a shipboard internet café. 

Hernis Scan develops CCTV leakage detector system

www.hernis.no
Norway based Hernis Scan Systems has developed an optical leakage detector system using closed circuit TV cameras.

The camera is pointed at a critical area, such as a fuel oil pump on a main engine. The video motion detection system will detect any possible leakage and trigger an alarm, enabling action to be taken before, for example, the leaking fuel ignites. 

Images can be stored on hard disk. To reduce false alarms, the camera image can be set to define areas which are not to be analysed for movements or changes in colour.

Shortly after the introduction of the new DETEC feature to the HERNIS CCTV cameras, Hernis Scan Systems A/S received orders for 4 LNG-carriers, one super-yacht and one offshore installation. 

NSSL offers 40 megabits per month free over Inmarsat Fleet 55 

http://www.satcom-solutions.com
Satcom solutions provider NSSL is offering forty free megabits of data per month, worth around $640 per month, to users of Fleet 55 service, for the first four months. 

For customers replacing an Inmarsat –A terminal with a Nera Fleet 77, it is offering a $3500 credit. 

NSSL has also developed specialist software which helps customers choose between ISDN and MPDS services. 

INTTRA develops carrier registration number service

http://www.inttra.com
INTTRA Announces Rapid Reservation

http://www.inttra.com
Container shipping portal INTTRA has developed 

 
– Value-add service set to streamline booking process for shippers, forwarders, and carriers –
 
Parsippany, NJ – April 30, 2003 – INTTRA, Inc. (www.inttra.com), the leading provider of e-business ocean logistics services, today announced Rapid Reservation, a service that provides registered INTTRA shippers and forwarders with an immediate carrier reservation number when they make a booking with most INTTRA carriers. Customers creating bookings via INTTRA-ACT (Web-based solution) or INTTRA-LINK (integration solution) can receive these Rapid Reservation numbers and continue the booking process without delay. Rapid Reservation can also be used along with INTTRA’s Booking Notification System, which automatically distributes reservation numbers to all designated parties involved in the booking, completing the entire booking process within a fraction of the time required for the traditional method.
 
“INTTRA’s unique position as the industry-owned consortium enables us to work together with our carriers to offer Rapid Reservation to more than 3,000 shippers and forwarders within North America alone,” said Harry Sangree, INTTRA Senior Vice President of Product Management. “When a customer submits a booking request to INTTRA via INTTRA-ACT or INTTRA-LINK, we assign that booking a carrier reservation number drawn from a set of numbers approved by INTTRA carriers. This number is sent immediately back to the customer and becomes the carrier booking number upon carrier confirmation of the booking.”
 
Lisa Starr, Export Traffic Coordinator for Trinidad Benham Corporation, said, “INTTRA makes my booking process faster and easier. Rapid Reservation works very well with the shipping services that I use, and the Booking Notification System sends the reservation number I get for my booking to the buyer that I specify. For these reasons, I am more likely to use carriers that utilize INTTRA's Rapid Reservation.”
 
Carriers are also eager to improve their booking processes. “There is no question that there is a demand for Rapid Reservation among our customers,” said Philippe Salles, CMA CGM E-Commerce Manager, INTTRA. “By participating in Rapid Reservation, we expect to satisfy our customers' needs and increase our market share.”
 
INTTRA offers a standardized ocean logistics execution platform to shippers, consignees, and logistics providers around the world and is sponsored by many of the world’s leading ocean carriers.  The INTTRA network provides connected access to almost 50 percent of all global ocean containerized shipments. INTTRA is utilized globally and has managed 2.2 million bookings and over 9 million container events since its inception.
 
For additional information, contact your local INTTRA sales manager or visit INTTRA's Web site at www.inttra.com.
 
About INTTRA
 
Incorporated in January 2001 and financially sponsored by a group of leading global carriers and logistics providers, INTTRA drives efficiencies into the ocean transportation industry by streamlining and standardizing traditionally inefficient processes. INTTRA enables shippers, freight forwarders, third-party logistics providers, brokers, consignees, and industry portals to manage the booking, documentation, and tracking of cargo across multiple shipping lines in a single integrated process. With headquarters in Parsippany, NJ, U.S.A., and offices in Copenhagen, Denmark, and Hong Kong, China, INTTRA meets today's demand for simplicity, transparency, neutrality, and confidentiality across the global supply chain, and delivers connectivity by establishing global shipping standards. The collective INTTRA carrier network includes Aliança, ANL, CMA CGM, Columbus Line, Crowley American Transport, DAL Deutsche Afrika-Linien, Hamburg Süd, Hapag-Lloyd, Maersk Sealand, MSC Mediterranean Shipping Company S.A., NYK Line, P&O Nedlloyd, Safmarine, and United Arab Shipping Company.
 
 
INTTRA, INTTRA-ACT and INTTRA-LINK are trademarks or registered trademarks, service marks or registered service marks of INTTRA.  All other product and company names mentioned herein may be trademarks of their respective holders.
#            #            #
JRC Announces new General Manager in North America

April 28, 2003

JRC welcomes Mr. Toshinori Amemiya as the new General Manager in charge of Marine Electronic and Land Communications Sales and Operations in North and Central America.

Mr. Amemiya has been with JRC for 22 years and is now located at the Seattle Branch.  He looks forward to expanding JRC’s presence in the Light Marine and High Seas marine electronics market in this region.  During the 19 years Japan Radio Company Ltd manufactured products distributed in the United States and Europe by Raytheon, Mr. Amemiya was a liaison between the two giants, coordinating product development, communications and distribution.

Mr. Amemiya was in charge of Sales and Operations in Europe for 5 years and most recently was involved with Sales and Marketing in the International Marine Electronics Sales Department in Tokyo, Japan.

As head of JRC UK, Mr. Amemiya was instrumental in the development of new products for the Commercial fishing fleets off the European and the Mediterranean Coasts.  In his last position as International Sales & Marketing Manager of JRC Tokyo in the Marine Electronics Division, Toshinori oversaw operations in the JRC offices in Africa, Europe, North, Central and South America and Russia.

Mr. Yasuhiro Watanabe, the outgoing General Manager, will return to Tokyo as General Manager for the Marine Electronics Division in Tokyo, Japan assisting and overseeing the International JRC offices and development of new opportunities in manufacturing for Japan Radio Company Ltd.  He will return to Japan with his family the beginning of June 2003.

As we move forward to expand JRC’s presence in the Marine Electronics and Land Communication fields in this region, Japan Radio Company commits to supplying the market with new, innovative, reliable technologies to improve the products and services we provide.

For additional information please contact Patricia Beth Barker, PR & Marketing Coordinator in the Seattle Branch office.

fc
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HELLENIC COAST GUARD PATROL BOATS TO BE EQUIPPED 

WITH TRANSAS ELECTRONIC CHARTS

The very first Transas Navi-Sailor 2500 electronic chart system has been ordered by the Hellenic Coast Guard to be fitted on board a new Fast Patrol Boat. This multi-million Euro project includes equipping sixteen Lambro 57 PB Class III Fast Patrol Boats with Transas systems. The vessels will be built by Motomarine SA, the major GRP (Glass Reinforced Plastic) shipbuilder for the Hellenic Coast Guard. 

Transas has succeeded in becoming the first Professional Chart Systems supplier for the Hellenic Coast Guard, with the assistance and active collaboration with Eline – A.J. Karageorgis Marine Electronics, Transas’ agent in Greece.

According to the contract, Transas will supply seventeen Navi-Sailor 2500 systems with 20” TFT colour displays, of which one unit will be installed in the Coast Guard laboratories, for service purposes. The electronic chart system Navi-Sailor 2500 will be delivered with a RIB (Radar Integrator Board), Transas Navtex receiver, and a complete Mediterranean chart folio with a two year subscription for chart corrections. The agreement includes installation of all the electronic equipment and training of the crew and technical staff on Eline’s own ECDIS simulator, which is in operation in their office. 

In addition to this order, Eline has recently been awarded another contract for Transas electronic chart systems. The Transas Navi-Sailor 2400 ECDIS has been chosen by Israel Shipyards Ltd. to be fitted on board the three new Offshore Patrol Boats for the Hellenic Coast Guard. The systems will be procured with a complete navigation and communication package. 

HIT Unveils Phase II of Customer Plus

[Hong Kong, 29 April 2003] Hongkong International Terminals (HIT) has launched Phase II of its on-line customer service system, Customer Plus.  Phase I of this unique internet-based system created a direct, real-time link between HIT and the shipping lines.  Phase II of Customer Plus has extended the scope and applicability of this B2B interface to provide all users of the terminal with improved access to terminal information anytime, anywhere.

Enhancements to this centralised system include the migration of the updating functions from the IES (Information Exchange Services) to the Internet.  Having these functions online and the ability to instantly update information has given HIT customers greater freedom and flexibility in using the terminals.

Functions from the InfoXpress system have also been incorporated into revamped Customer Plus.  The InfoXpress functions allow public users to access general terminal information, as well as specific information including container details, vessel schedule, empty container pick-up and return location  

Other welcome additions to Customer Plus include various barge functions.  Barge operators are now able to access estimated barge schedules, Barge ID information and other useful resources.

HIT Managing Director, Eric Ip, commented, “Phase II of Customer Plus is part of HIT’s effort to effectively respond to our customers’ changing needs.  As a market leader, we will continue to improve our value-added services.”

With the goal to improve efficiency and productivity, Customer Plus has taken HIT’s online services to a whole new level.  Later this year the scope of Customer Plus will be further expanded to include tractor functions.  

END
Notes to Editor: 
Hongkong International Terminals (HIT) is the largest container terminal operator in Hong Kong.  HIT’s operation accounts for over 50 percent of the throughput at the Kwai Chung Container Port.  The Company has consistently won industry awards for its efficiency and high service standards and is at the forefront of new technology and innovation.  

HIT is a member of the Hutchison Port Holdings (HPH) Group, the world’s leading port investor, developer and operator with interests in 15 countries throughout Asia, Middle East, Africa, Europe and the Americas.  Today, HPH operates in a total of 31 ports together with a number of transportation related service companies. 


Dear Reader,

Please find the May issue of Tribon Solutions News in Brief below. The

highlights of this issue are:

- Guangzhou Shipyard International delivers a new fast ferry

- E-Business solutions within shipbuilding industry

- Shipbuilding management meeting held in Hamburg

- North American and European Reference Group

- More than 122,000 products now available on Tribon.com

- Latest suppliers and shipbuilders to sign with Tribon Solutions

Click on the link below to read the newsletter:

http://www.tribon.com/corporate/material/triNewsIbEng030500.pdf
Germanischer Lloyd – “Operating 24/7”

As was already the case at the SMM 2002, Germanischer Lloyd is also putting the message “Operating 24/7” clearly in the focus of its presentation for the 19th Nor-Shipping, running from 3rd to 6th June 2003 at the new exhibition grounds in Lillestrøm. This crisp statement stands for a broad spectrum of services for the maritime industry, with an objective that is every bit as clear: maximum operational reliability as a guarantee for high profitability, achieved with the know-how of a leading classification society that is active worldwide and around the clock – and all this over the entire life-cycle of a ship. Because only ships that are absolutely reliable and low in maintenance, that are always under way, and that meet their schedules actually earn money and keep a high resale value over a long period of time.

Traditionally, GL has been well positioned as a class for sophisticated ships, offering the customers uncompromising safety standards combined with high operational profitability. Our leading know-how in various market segments, for example in container shipping, has systematically been transformed into demand-oriented services and support concepts for all important ship types. Clients in the tanker, bulker and passenger shipping markets are making increasing use of these possibilities. Two 319,000 dwt VLCC tankers taken into service at the beginning of this year, a series of orders for currently 28 product/chemical and gas tankers, as well as orders for ten RoPax ferries and cruise liners and 30 bulk carriers, all bear ample witness to this positive development.

In addition to new and extended IT tools for supporting the ship design process and other services oriented towards operating economy – such as “Fleet Online 5.1”, the new Environmental Service System for the class notation “Green Passport”, and the powerful new software AENEAS for reliable evacuation systems designed especially for passenger ships – visitors can also inform themselves about the new efficiency-boosting e-business concept “Engine Online 1.0” for the shipbuilding supply industry. 
Visit us in Hall D / Stand D2-13.
Reprint free of charge ( voucher copy requested

Note for editors

For further information, please contact: CP Davenport, Press Officer
Tel: +49 (0)40 36149-634 or mobile +49 (0)172 4223222

JMCT Provides Greater Comprehensive Terminal Services

[29 April 2003 – Hong Kong] – Jiangmen International Container Terminals (JMCT) continuously strives to upgrade its service levels by adding increasing value to its terminal services. Customers can now enjoy faster Customs clearance procedures and even more transportation options.   

JMCT recently launched a new X-ray container inspection system installed by the Jiangmen Customs. Mr. Alfred Leung, General Manager of Hutchison Delta Ports (HDP), Mr. Wu You-yi, Deputy Director of the Department of Scientific & Technological Development, General Administration of China Customs and Mr. Li Lan-xue, Director of Jiangmen Customs headed the ceremony with the presence of numerous guests from Jiangmen Customs and various manufacturing enterprises. The electronic system eliminates the physical Customs inspection procedure and effectively shortens Customs inspection lead time from one hour to just ten minutes, thereby customers of JMCT can benefit from faster Customs clearance procedures and lower costs. 

Further enhancing its terminal service level, a direct express service to Hongkong International Terminals (HIT) has recently been introduced. This is the only non-stop shuttle service to HIT currently serving the Jiangmen Municipality.  JMCT also provides a domestic feeder service to Shenzhen ports extending its network coverage.           

Mr. Danny Lee, General Manager of JMCT expressed that the terminals are strengthening the connectivity with other terminals in the region to foster trade growth in the Jiangmen Municipality as well as the western Pearl River Delta. 

－END－

Notes to Editors:
Jiangmen International Container Terminals (JMCT) river port is a joint venture between Hutchison Delta Ports (HDP) and Jiangmen Shipping Company. Located in the mid-western part of the Pearl River Delta, it has been in operation since 1995 and is part of the HDP network, currently comprising three coastal and three river ports in South China.

JMCT is a member of the Hutchison Port Holdings (HPH) Group, the world’s leading port investor, developer and operator with interests in 15 countries throughout Asia, Middle East, Africa, Europe and the Americas.  Today, HPH operates in a total of 31 ports together with a number of transportation related service companies.

Photo Caption:

A new Customs X-ray container inspection system was installed at JMCT. Photo (front row): Mr. Alfred Leung (4th from left); Mr. Wu You-yi (6th from left); Mr. Li Lan-xue (4th from right) and Mr. Danny Lee (3rd from right).

HMC announces new joint-Managing Director, Philip Adkins
Horizon Mobile Communications (“HMC”) is pleased to announce that Mr. Philip Adkins has joined HMC as Managing Director with effect from April 16, 2003.  Philip brings more than 30 years extensive experience in senior executive roles as a Managing Director, main Board Director (of a public company) and as a Senior Vice President in multi-national companies in both the maritime and finance sectors. 

Philip has worked in the shipping industry for P & O Plc (UK) and Jebsens Rederi (Norway) and is qualified as a Chief Engineer (First Class). In 1986 he was invited to join ANZ McCaughan Dyson Securities in the City of London and later, Banque Paribas Capital Markets as a Senior Pan-European telecommunication and energy analyst.

After a period as a corporate development consultant, Philip came to Thailand with Standard Chartered Securities in 1995 and was appointed their Chief Representative in 1996. He joined Seamico Securities Plc as a Senior Vice President in their corporate finance department in April 1998 and worked on many major projects involving mergers and acquisition, capital raising, public company listing and corporate valuation/strategy reviews.

Commenting on his appointment, Philip said “I am delighted to be joining HMC at such an important point in its development. The staff has done a tremendous job in building the Company into where it is today, as a significant player in the mobile communication industry.  I hope to further add to their efforts and aim to bring added value to all involved. 

Corporate Details:

Horizon Mobile Communications (HMC) is a fast growing, international mobile communication company specializing in servicing the maritime industry with global satellite communications and packaged IT solutions. HMC has registered offices operating in Thailand, Singapore, Hong Kong, Japan, Australia, and Norway and has plans to establish an office in the USA. HMC works closely with international satellite operators including Inmarsat, Iridium Satellite LLC (Iridium II), AceS and Thuraya and was appointed last year as a first Tier provider (the highest category) for Iridium II.  HMC is an associate Company of Thoresen Thai Agencies Plc (“TTA”), a Thai registered company listed on the Stock Exchange of Thailand (the “SET”). 

Further details on HMC can be found on their website at www.horizon-mobile.com
Offshore Systems International Ltd.
TSX: OSI

www.osl.com
OTCBB: OFSYF

28 April 2003
For immediate release

Offshore Systems and Kelvin Hughes to work together to offer military

navigation systems

Vancouver, Canada - Offshore Systems International Ltd. (OSI) (TSX:OSI,

OTCBB:OFSYF) announced that its systems division, Offshore Systems Ltd.

(OSL), has entered into an agreement with Kelvin Hughes Limited, part of

Smith Marine Systems, to jointly pursue opportunities to supply electronic

navigation systems to military customers. With an initial focus on the UK,

the companies will offer navigation systems compliant to the NATO Warship

Electronic Chart Display and Information System standard, referred to in the

industry as "WECDIS".

“We work with industry partners to expand our sales capabilities and reach

new markets,” said John Jacobson, President and CEO of OSI. “Working with

Kelvin Hughes further reinforces our strategic position in the military

market.”

“Working with Offshore Systems is of particular significance for Kelvin

Hughes from a strategic perspective,” said Henry Schaefer, Kelvin Hughes’

Naval Business Director. “This marks the beginning of a collaborative effort

aimed at the wider global WECDIS market generally, and the UK market

specifically.”

Offshore Systems’ WECDIS technology is based on its proprietary ECPINS®-M

(Electronic Chart Precise Integrated Navigation System - Military). The

system gives warship navigators a precise, real-time display of position and

progress on electronic charts. Today, ECPINS is on active duty on ships of

the Canadian, US, and Royal Danish navies and of the US and Canadian Coast

Guards. ECPINS means safer ships, efficient operations, and effective

missions.

Kelvin Hughes, with its extensive experience of integrated solutions to

naval systems will be providing the hardware platform for the WECDIS. This

will be based on their proven Navigational Tactical Display (NTD) which

along with its predecessor, the CTD, is in use with over 30 navies.

About Kelvin Hughes Ltd.

Kelvin Hughes Limited is part of Smiths Marine Systems and, is one of the

world’s leading designers and manufacturers of marine navigation systems.

The naval Business has supplied more than 30 Navies with Navigation Tactical

Displays, Plotting Tables and Specialised Submarine Radar Navigation

Systems. The company is also the world's largest maritime chart and

corrections agent supplying paper and electronic chart to vessels and

worldwide shipping companies. Based in the UK, Kelvin Hughes Limited has a

network of over fifty agents around the world. For more information, visit

www.kelvinhughes.com.

About Offshore Systems International

Offshore Systems International Ltd. (OSI) provides precise electronic

display systems and geo-spatial data for geographic situational awareness.

Founded in 1977, OSI maintains a position of technological leadership in its

field, a record appreciated by military, government, and commercial

customers around the world. OSI conducts its operations through two business

units: Offshore Systems Ltd. provides systems for the dynamic display of

geo-spatial data for mission-critical operations such as fleet navigation;

and OSI Geomatics which provides analysis, production, and distribution of

geo-spatial data for electronic display. OSI is listed on the Toronto Stock

Exchange (TSX:OSI) and in the United States of America on the Over the

Counter Bulletin Board (OTCBB:OFSYF). For more information, visit

www.osl.com.

Forward-Looking Statements

This news release contains discussion of items that may constitute

forward-looking statements within the meaning of securities laws including

Section 27a of the Securities Act of 1933, as amended, and Section 21e of

the Securities Exchange Act of 1934, as amended, with respect to achieving

corporate objectives, developing additional project interests, OSI’s

analysis of opportunities in the acquisition and development of various

project interests and other matters. These statements are made under the

‘safe harbour’ provisions of the Private Securities Litigation Reform Act of

1995 and, as such, involve known and unknown risks and uncertainties and

other factors that may cause the actual results to be materially different

from the results implied herein. Although Offshore Systems International

believes the expectations reflected in such forward-look statements are

based on reasonable assumptions, it can give no assurances that its

expectations will be achieved. Factors that could cause actual results to

differ from expectations include the effects of general economic conditions,

changing foreign exchange rates, actions by government authorities,

uncertainties associated with contract negotiations, industry supply.

#  #  #

Contacts:

Andy Hay, Offshore Systems International Ltd.

Phone: 888-880-9797

E-mail: ahay@osl.com <mailto:ahay@osl.com>

Barry Morgan, Kelvin Hughes Limited

Phone: +44 208 501 6120

E-mail: barry.morgan@kelvinhughes.co.uk
Jay Hussey, The Equicom Group Inc.

Phone: 416-815-0700 ext. 225

E-mail: jhussey@equicomgroup.com <mailto:jhussey@equicomgroup.com>

Offshore Systems International Ltd. 107 - 930 West 1st Street, North

Vancouver, BC, Canada, V7P 3N4, telephone: (604) 986-4440, fax: (604)

987-2555. ECPINS and COP-IDS are trademarks of Offshore Systems Limited. All

other trade names mentioned are trademarks and/or registered trademarks of

their respective owners.

EMS TECHNOLOGIES DELIVERS FIRST TWO OF THREE ANTENNAS FOR INMARSAT 4

MONTREAL, Canada – April 28, 2003 – EMS Technologies, Inc. (NASDAQ: ELMG), announced today that the Space & Technology/Montreal division of EMS Technologies Canada, Ltd., has recently delivered the first two of three Inmarsat-4 L-Band Antenna Feeds to Astrium Limited in Portsmouth, England.  

These antenna feed arrays are designed, manufactured and tested by EMS Space & Technology/Montreal for the Inmarsat-4 program.  The last antenna feed is scheduled for delivery at the end of April.

The Inmarsat-4 antennas are highly complex, PIM-free, 120-element, combined transmit/receive L-Band arrays.  PIM (Passive Intermodulation) is a significant technical issue on any high-power satellite, particularly those that provide mobile satellite services, and the reduction and elimination of PIM is among EMS's core competencies. 

The Inmarsat 4 Antennas have been designed to support high-speed (432 kbit/s) mobile Internet access, video-on-demand, video-conferencing, fax and e-mail for companies across the Americas, Europe, Africa and Asia through the INMARSAT Broadband Global Area Network (B-GAN) program.

EMS's multi-element cup-helix L-Band antenna feeds are considered to be one of the most challenging subsystems of the INMARSAT B-GAN program.  "EMS has a long heritage in high-performance multi-element antenna feeds for mobile satellite communications. This heritage was a key factor in the selection of EMS to supply these critical spacecraft components," said Dr. Gerry Bush, president, EMS's Space & Technology/Montreal . 

About Astrium


Astrium is a joint company currently owned 75 per cent by EADS, European Aeronautic Defence and Space Company, and 25 per cent by BAE SYSTEMS.(On January 31, 2003, the two shareholders announced that EADS – subject to the anti-trust approval – will completely assume the shares in Astrium). In 2001, Astrium had a turnover of 1.9 billion euros with 8,400 employees in France, Germany, U.K. and Spain. Astrium is currently focusing on its satellite business activities covering civil and military telecommunications, Earth observation, science and navigation programmes, avionics and equipment.

About Inmarsat


Inmarsat owns and operates a global satellite network, has operating licenses in 177 countries and is used by a worldwide group of service providers, together offering a comprehensive range of mobile communication service in the air, on land and at sea. In April 1999, Inmarsat changed from being an intergovernmental organization to a private limited company registered in the UK. Inmarsat currently has over 197,000 users serviced by around 200 Inmarsat service providers in more than 80 countries.

About EMS Technologies, Inc. 

EMS Technologies, Inc. (Nasdaq: ELMG) is a leading innovator in the design and manufacture of wireless, satellite and defense solutions.  The Company is headquartered in Atlanta, employs almost 1,700 people worldwide and has manufacturing facilities in Atlanta, Ottawa, Montreal, the U.K. and Brazil.  

For more information, visit EMS Technologies on the World Wide Web at www.ems-t.com.

# # #
For more information, please contact: 

Anne Wainscott 



Graeme Maag 

Public Relations 



Public Affairs 

EMS Technologies Inc. 


Space & Technology Group / Canada 

770-263-9200, ext. 4326 


514-425-3079 

pr@ems-t.com 



maag.g@ems-t.ca 

Offshore Systems and Kelvin Hughes to work together to offer military navigation

systems

Vancouver, Canada, April 28, 2003 - Offshore Systems International Ltd. (OSI)

(TSX:OSI, OTCBB:OFSYF) announced that its systems division, Offshore Systems

Ltd. (OSL), has entered into an agreement with Kelvin Hughes Limited, part of

Smith Marine Systems, to jointly pursue opportunities to supply electronic

navigation systems to military customers. With an initial focus on the UK, the

companies will offer navigation systems compliant to the NATO Warship Electronic

Chart Display and Information System standard, referred to in the industry as

"WECDIS".

"We work with industry partners to expand our sales capabilities and reach new

markets," said John

Jacobson, President and CEO of OSI. "Working with Kelvin Hughes further

reinforces our strategic

position in the military market."

"Working with Offshore Systems is of particular significance for Kelvin Hughes

from a strategic

perspective,". said Henry Schaefer, Kelvin Hughes' Naval Business Director.

"This marks the beginning

of a collaborative effort aimed at the wider global WECDIS market generally, and

the UK market

specifically."

Offshore Systems' WECDIS technology is based on its proprietary ECPINS ® -M

(Electronic Chart Precise Integrated Navigation System - Military). The system

gives warship navigators a precise, real-time display of position and progress

on electronic charts. Today, ECPINS is on active duty on ships of the Canadian,

US, and Royal Danish navies and of the US and Canadian Coast Guards. ECPINS

means safer ships, efficient operations, and effective missions.

Kelvin Hughes, with its extensive experience of integrated solutions to naval

systems will be providing

the hardware platform for the WECDIS. This will be based on their proven

Navigational Tactical Display

(NTD) which along with its predecessor, the CTD, is in use with over 30 navies.

About Kelvin Hughes Ltd.

Kelvin Hughes Limited is part of Smiths Marine Systems and, is one of the

world's leading designers and

manufacturers of marine navigation systems. The naval Business has supplied more

than 30 Navies with

Navigation Tactical Displays, Plotting Tables and Specialised Submarine Radar

Navigation Systems. The company is also the world's largest maritime chart and

corrections agent supplying paper and electronic chart to vessels and worldwide

shipping companies. Based in the UK, Kelvin Hughes Limited has a network of over

fifty agents around the world. For more information, visit www.kelvinhughes.com.

About Offshore Systems International

Offshore Systems International Ltd. (OSI) provides precise electronic display

systems and geo-spatial

data for geographic situational awareness. Founded in 1977, OSI maintains a

position of technological

leadership in its field, a record appreciated by military, government, and

commercial customers around

the world. OSI conducts its operations through two business units: Offshore

Systems Ltd. provides

systems for the dynamic display of geo-spatial data for mission-critical

operations such as fleet

navigation; and OSI Geomatics which provides analysis, production, and

distribution of geo-spatial data

for electronic display. OSI is listed on the Toronto Stock Exchange (TSX:OSI)

and in the United States of America on the Over the Counter Bulletin Board

(OTCBB:OFSYF). For more information, visit

www.osl.com.

Forward-Looking Statements

This news release contains discussion of items that may constitute

forward-looking statements within the meaning of securities laws including

Section 27a of the Securities Act of 1933, as amended, and Section 21e of the

Securities Exchange Act of 1934, as amended, with respect to achieving corporate

objectives, developing additional project interests, OSI's analysis of

opportunities in the acquisition and development of various project interests

and other matters. These statements are made under the 'safe

harbour' provisions of the Private Securities Litigation Reform Act of 1995 and,

as such, involve known and unknown risks and uncertainties and other factors

that may cause the actual results to be materially different from the results

implied herein. Although Offshore Systems International believes the

expectations reflected in such forward-look statements are based on reasonable

assumptions, it can give no assurances that its expectations will be achieved.

Factors that could cause actual results

to differ from expectations include the effects of general economic conditions,

changing foreign exchange rates, actions by government authorities,

uncertainties associated with contract negotiations, industry supply.

Contacts:

Jay Hussey, The Equicom Group Inc.

Phone: 416-815-0700 ext. 225

E-mail: jhussey@equicomgroup.com
ECPINS and COP-IDS are trademarks of Offshore Systems Limited. All other

trade names mentioned are trademarks and/or registered trademarks of their

respective owners.

Rydex™ Corporation Limited Launches Disaster Recovery Communications

Solution

Vancouver, BC Canada (24 th April 2003): Rydex Corporation Limited, an Inmarsat

Ventures subsidiary, and leading data communications and email specialist for the

maritime industry announced RecoveryHub, a Disaster Recovery solution for Rydex

private hub customers.

When disaster strikes, all businesses are vulnerable. Rydex has once again proved its

leading edge credentials by introducing RecoveryHub; a brand new concept which

ensures that, in an emergency a fleet’s critical email and data communications

systems can be restored, not in hours, but minutes.

Developed specifically for the shipping industry, RecoveryHub provides a back-up

hub facility by duplicating a customer’s existing Rydex private hub configuration. In

a crisis RecoveryHub provides an immediate, seamless and uninterrupted mechanism

to restore the flow of key operational data between owner and vessels. What’s more,

activating it requires nothing more complex than a phone call.

Once a RecoveryHub is activated, an IT Administrator can then access his mailrooms

via Rydex’ unique Remote Web Admin functionality, allowing him to control and

monitor a vessels email and data communication traffic wherever he is in the world.

When ready, a customer can transfer back to their private hub immediately.

“We realised that there was no product on the market which guaranteed to get your

communications back on line quickly, and which could become an integral part of a

Disaster Recovery Plan” said Roger Adamson, Rydex’ Managing Director. “If

disaster strikes, RecoveryHub buys you valuable time in which to restore your own

internal systems, and allows you to operate secure in the knowledge that your

business is protected.”

RecoveryHub is individually tailored for each customer and is a solution that can be

used as many times as necessary. Rydex are pleased to offer customers a free initial

assessment by a member of their skilled support team.defield+road&st=1&tl=Elderfield+Road,+E5&searchp=newsearch.srf&mapp=newmap.srf

tel///02089856623////mob/07939047913
==

In Short

ARL Consulting B.V., the Rotterdam headquartered IT firm with Russian developers, has opened a branch in Hong Kong, Peoples Republic of China. The new office will enable focus on the Chinese market; in particular providing IT development services to mainland China, Hong Kong and Taiwan companies in the transport and logistics sector. 

Managing Director ARL China Ltd., Jacob Mejer (right), and René Bendt, Partner of ARL Consulting B.V.

Focus on Transport, Shipping and Logistics

‘Due to the speedy developments in the Chinese market, the need for logistics and transport is growing rapidly. International logistics and transport entails use of IT, especially considering that the Chinese labour market for sophisticated transport management services is no longer a low-price space’, says Managing Director of ARL China Ltd., Jacob Mejer. ‘We are used to working close to and far from the customer at the same time, and we do believe that our local representation will enable us to be clearly visible in the Chinese market,’ he adds, and continues: ‘Our competitors? Well, we don’t have that many. Most IT suppliers focusing on this industry are building off-the-shelve software. Building tailored software and having an insight and understanding of the transport and logistics market doesn’t leave us in a crowded field. And even standard software supporting a certain business area already exist, we might still be able to provide a both faster and more economical solution. Companies, which have been through a major (so-called) standard system roll-out, might agree that it is neither economical nor fast. What we build is economical and fast.’ he ends.

Same Time Slot as Novosibirsk, Siberia

ARL Consulting, having grown their developers’ competencies out of their office in Moscow, decided in 2002 to continue their growth of developers from a new branch office in Novosibirsk, Central Siberia, Russia. After a feasibility study looking into availability of competent IT people and cost projections, the comparison of a number of candidate locations, including continuing growth in Moscow, ended at Novosibirsk coming out on the long end.  

Novosibirsk, the third largest city after Moscow and St. Petersburg and the biggest east of the Ural, is situated exactly in the middle of Russia. In the 50ties the building of a large science centre was started on the bank of the Ob Sea: Academgorodok, the Siberian Branch of Science Academy of the USSR. This formed the beginning of the current status of the centre of Russian research, with a vast number of well qualified students graduating every year from the Novosibirsk universities and technical institutions.

On a more easterly time zone than India the developers are well located for interacting with clients’ representatives in the East and South Asia. Interaction is usually facilitated by an off-line web platform for sharing documents, tasks lists, progress reports, and on-line facilities like MSN messenger or chat-tools at the customer’s choice. 

About ARL Consulting

ARL Consulting B.V. is specialised in building tailored IT applications quickly and at reasonable cost. They started operations approximately 2 years ago – about the same time as most IT firms around the globe started running into trouble – and having grown constantly since its inauguration, ARL now employs almost 30 developers. East and West in harmony – is a slogan of ARL Consulting. Management consists of 3 equal partners; two westerners and one Russian, Alexey Dybenko, who is based in Moscow. Key principles for projects in ARL Consulting are: Short development cycles and meeting deadlines. ARL work for clients outside Russia, as the interaction between the international customer and the developer is considered an important motivator to the individual developer and therefore a significant contributor to a successful project.

==

Strong Bureau Veritas focuses on bulk carrier safety

LEADING international classification society and certification group Bureau
Veritas has announced strongly improved financial results for the 2002-2003
financial year. Strong growth in both revenues and profits confirm BV's
absolute leadership in this sector.

Turnover, at EUR 1.145bn, was up 13 per cent on 2001. Consolidated operating
profits grew by 22 per cent to EUR 121m. Group post-tax profits surged by
almost 45 per cent to EUR 86m, while total equity is now almost 250 per cent
greater than it was five years ago, thus emphasising the extent to which the
Group has grown and the resources that shareholders contribute to ensure
increased future growth.

BV's marine activity grew by a further eight per cent last year as part of a
continuing upward trend. During 2002, BV's classed fleet grew to a record
6,600 vessels totalling 40m gt, and its share of the world newbuilding
orderbook also grew to over ten per cent, with an especially strong
performance in technology-led sectors such as LNG, passengerships and
chemical tankers.

Bernard Anne, managing director of BV's marine division, says, "These
results are very satisfying, and I am proud of the Marine Division's
contribution to our global growth. Being part of such a strong group allows
us to bring major resources to bear on specific problems in a way others
simply cannot afford. During last year - and it is still ongoing - we have
focused heavily on bulk carrier safety, and on finding practical, workable
solutions within IACS which will have global application and behind which
the industry can unite."

Anne says BV will shortly publish a set of guidelines for bulk carrier
construction. They are aimed at helping owners to decide on structural
configuration and to assist them in negotiations with yards. "We are
concerned that, in the rush towards demanding double hulls for everything,
our political leaders may have lost sight of practicality," continues Anne.
"Double hulls for new tankers are now a fact and have become the standard
design. This concept is now beginning to be applied to bulk carriers. But we
all know that double-hulls are not a panacea and they have pros and cons.
Single-hull bulk carriers can be just as robust, and there are many good
robust ships out there today with a useful life. I would much rather see a
single-hull ship built to high standards and then well maintained by a
quality owner, than have a double-hull ship built down to shipyard minimums,
then maintained at minimum levels.

"We simply don't believe that you can design every problem out of a ship's
structure, as maintenance will always be the key factor in how safe a ship
is as it grows older. Let's take the example of single hull tankers built
between 1986 and 1996 which under the proposals the EU is pushing forward
will face early scrapping in 2010, the youngest being only 14 years old.
Most of them are well built and well maintained by quality owners. We as an
industry should be able to propose new techniques and methods including FEM
calculations and fatigue analysis for assessing the capacity of these ships
to operate in safe conditions up to their normal lifespan. What makes the
real differences between the strength of ships is much more often a matter
of build quality and maintenance than a matter of design. 

"In BV, we trust in the development of new technologies. Whatever will be
the future design of ships, double or single hull, these developments will
contribute to make safer shipping and this is why, using our financial
strength, we will continue to invest heavily in this field."

Bureau Veritas is a leading international service provider, dedicated to the
prevention of risk and the promotion of quality across a wide range of
economic activities: Marine, Aeronautics, Industry, Building Inspection,
International Trade, Consumer Products and Certification. By far the largest
classification and certification society, Bureau Veritas has over 16,500
employees and 500 offices in over 120 countries throughout the world.

For more information: Issued by: 
Philippe Boisson John Guy
Bureau Veritas Merlin Corporate
Communications
+33 1 4291 5291 +44 1293 55 00 44

Kuala Lumpur, Malaysia - Apr 28, 2003 - BASS, the integrated maritime solution provider, today released its re-engineered BASS CrewNet Version 2.3 - Crew/Human Resource Management System. 

BASS CrewNet Version 2.3 empowers our customers with an open system that can communicate with other business applications through an integration engine called BASS Integrator.

With this release of v2.3, the integration engine allows clients to develop their own useful modules, which can be "plugged" into our application engine thus permitting the sharing, retrieval and updating of the data from other applications.

The above demonstrates our goal of truly streamlining and aligning our development direction to support our customers business in order to assist them in justifying investments in Information Technology solutions as the rationalization and consolidation become key issues.

For our clients today, we offer an alternative to costly Enterprise Application Integration frameworks with the launching of BASS CrewNet v2.3.

The extensive changes have been implemented using Visual Studio .Net technology. The server portion of CrewNet will now be able to run on more than one operating system using either a Win32 or Unix environment.

We are performing this change in phases. Therefore only 5 sub modules such as crew license, crew activity, vessel general, vessel sail plan and crew profile have been revitalized to use this new engine with its architecture and programming language. In short, we are scaling down the dependency of Microsoft Transaction Server as a host for database transaction and replacing it with a Web Server-like application called BASS Integrator. The new architecture has facilitated a significant performance improvement in the said modules targeted for the release of version 2.3. 

Strategically this new architecture would also enable BASS to provide solutions that are database neutral thus allowing clients to capitalize on this flexibility and utilize the database of their choice.

In conjunction with this new release, we had released earlier versions well ahead of time to our existing customers where no public announcements were made. In this respect BASS was addressing the market demand for additional technological and functional improvements based on various workshops and user forums.

Reference is made to our previous releases of v2.2 and v2.1 where in consultation with clients and prospects, real needs and due solutions were sought after. A new travel module tackles such requirements by making an Excel format template that can be distributed not to one but multiple travel agents for more efficient price comparisons. The same is invoked easily by executing the Export and Import functions. There is absolutely no need to compile a list of crew with their travel details for submission to their travel agents followed by a manual re-entry of such key information upon receipt. 

It has been experienced that it is not possible to provide statistics with respect to development in airfares between common destinations and non-conformance reports as required in most crewing Operating Standards & Procedures Manual. With the travel module, raw data are available to produce the required statistics. In other words, a systematic monitoring of costs and non-conformance events for QA purposes can be achieved.

Simultaneously our product has positioned itself for Electronic Submission of Passenger and Crew Manifests that shall be introduced by the U.S. Immigration and Naturalization Service (INS).

Additionally, some new planning scenarios using system-generated suggestions are available to optimize planning operations by focusing on competencies available. Incorporated herewith are the functions to automate multiple images and document attachments catering largely for pictures, licenses, certificates, travel documentations, contracts, and medical records or even P&I Claims/Cases. Such enhancements shall enable our customers to archive and maintain important correspondences and documentation coherently within our crewing solution thus avoiding a paper mess and manipulation of various systems. 

A batch entry facility called group sign on and off is available to allow direct and speedier updating thus eliminating monotonous data entry operations. This feature is conveniently located within the crew list. The group sign on features thus renders a quick option to update pertinent details such as signing on dates, ports and status confirmations. Sign off dates are extended accordingly to contract period required by a mere click of a button where Earned Vacation (EVCT) records are automatically inserted.

By streamlining crewing operations a customers has identified possible savings of approximately USD 20,000 annually in the area of communications, man-hours, telephone, faxes, and courier services. 

About BASS (www.bassnet.no)
We are a leading Integrated Maritime Solution supplier providing high quality with innovative solutions and excellent customer services for the maritime industry worldwide. Our software solutions cater for shipping companies' needs in respect of fleet administration and operations, planned maintenance, document management, inventory control/purchasing, safety and quality management, crew and HR management, and accounting/finance. 

Media Contact:
Linda Fraulein
BASS
Tel:  + 60 3 7490 6409
Fax: + 60 3 7490 6881
Email: Linda.fraulein@barbership.com <mailto:Linda.fraulein@barbership.com>
www.bassnet.no <http://www.bassnet.no/>

Marlink Signs Communications Contract With Kyma Ship Management 

The TSS The Topaz is Kyma's First Cruise Ship Represented by Kyma to Install Sealink High-Speed Data Communications for Passengers and Ship's Business   

OSLO, Norway and ROCKVILLE, Maryland (April 30, 2003) – Marlink today announced a three-year agreement with the owners of the TSS The Topaz, represented by Kyma Ship Management, Inc. of Miami, Florida, to provide complete satellite communications onboard the vessel.  

The vessel will be under charter for three years to Peaceboat, a Japanese Non-Governmental organization.  In addition to the TSS The Topaz, Kyma also represents and manages another cruise ship, the MV Mona Lisa, for certain areas of the world. 

The agreement calls for Marlink, a company within Telenor Satellite Services formed to serve as the preferred interface between maritime customers and the satellite communications industry, to provide Sealink voice and high-speed data services.  Operating at speeds up to 2 Megabits per second, the Sealink solution allows guests and crew to enjoy greater access to e-mail, fax services, and telephone service.  The systems being installed aboard the TSS The Topaz offers one of the most advanced shipboard satellite communications solutions available today with the industry's highest reliability.  

The system will provide passengers with direct Internet access.  Additionally, the system permits simultaneous transmission of large amounts of data, voice calls, facsimile, and e-mail messages, and has the potential for videoconferencing.  Guests apply usage charges to a major credit card, making billing and payment simple and easy to understand. 

"Kyma is committed to providing a broad range of ship services for the cruise industry that are tailored to meet the needs of our clients and their passengers," said Captain Paris Katsoufis, president of Kyma Ship Management.  "The key advantages our clients realize through the Sealink solution offered by Marlink are true global coverage for our ships and one of the industry's most advanced prepaid calling card systems, making it easy for passengers and crew to make calls.  Their system will also accept the JCB card (a popular Japanese credit card) that makes billing easy to understand and efficient for passengers onboard the TSS The Topaz," Katsoufis said.   

"Marlink's innovative package of voice and high-speed data communications services via satellite supports Kyma Ship Management and its commitment to providing all the best services to their clients," said Søren Einshøj, managing director of Marlink.  "Our services play a critical role in enhancing ship operations and are designed to offer both passengers and crew the ability to stay in touch with people around the globe while offering Kyma the best value for their money."    

Kyma Ship Management is the latest organization in the cruise industry to team with Marlink to offer high-speed data communications via satellite for its cruise ships at sea. Marlink provides high-speed data and voice communications via satellite to a growing number of customers in the cruise industry including Cunard Line and Seabourn Line, Silver Seas, and Radisson Seven Seas Cruises.  

More information on Marlink's full portfolio of products and value-added services is available at: http://www.marlink.com or please contact:

Mr. Søren Einshøj

Managing Director






E-mail:  soren.einshoj@marlink.com

Tel:   +47 901 39 429

Fax:  +47 67 89 36 48

Craig Poyner

Director, The Americas

E-Mail: craig.poyner@marlink.com

Tel:  +1 301 838 7730

Fax: +1 301 838 7825 

Customer Support

E-mail: customer.service@marlink.com

Tel: +32 70 233 220 (24/7)

Fax: +32 2 332 33 27

#      #      #

About Marlink:

Marlink is a company within Telenor Satellite Services AS and offers the latest communications solutions via satellite including data, high speed data, Internet access, e-mail, fax and voice communications services to the maritime and land mobile industries.  Marlink provides businesses a "one stop shop" for mobile satellite communications solutions using "multiple suppliers" for airtime services in addition to hardware, software, terminals, and traffic accounting services.  The business currently serves approximately 8,500 vessels worldwide and had revenues in 2002 of approximately US$100 million, making it one of the world's largest global satellite service providers.  Marlink has offices in key locations worldwide including: Athens, Brussels, Dubai, Hamburg, Houston, London, Oslo, Rockville, Singapore, and Tokyo. 

About Kyma Ship Management:

Kyma provides an unusually broad range of ship services - from marine and technical operations to sales and marketing and reservation systems, including ResConcepts, a new, totally integrated software program that interconnects every aspect of ship management, from sales to operations. Kyma offers the most comprehensive and inclusive management packages in the industry, but the services can be unbundled at will.  Whether customers are looking for greater efficiencies in their vessel's Deck and Engine management, hotel operations, entertainment and cruise staff services, accounting support or a complete 'turnkey' operation, customers can pick and choose the exact package required to fit the need. 

Press Contacts:

In Norway:





Helén Knutsson





helen.knutsson@marlink.com



+47 976 30286

In the U.S.:

Thomas Surface

thomas.surface@telenor-usa.com

+1 301 838 7805

For Kyma Ship Management:

Mark Davis

mdavis@kymaship.com

+1 305 376 8603

Hi Karl,

Thanks for your mail. Actually 3 of the 5 seafarers interviwed (one from Troodos and two from Fleet Management Limited) said that they had never ever worked on any CBT module. However, the guy from Wallems had worked on CBT and he said that the company  also requires its seafarers to undergo a week's training everytime prior to re-joining ship. This one week's training consists of CBT also.  He had also worked on the OPA certification CBT. Also, a cadet from an Indian company was using Tolani's distance learning program, however he felt that data transfer via internet may not be feasible for him as he is hardly even allowed to send e-mails. However, all seafarers had seen Videotel movies and were aware of onboard training via electronic means, however, majority had not used CBT, though they had suggestions on how it can be useful, in case shipping companies think of deploying the same.

I think, I have not covered enough on how much are the shipping companies interested in providing/spending on CBT, both the hardware and the software. However, I will re-do the article. Please indicate if it is already too late-should I do some more homework and come up with the required article for next month's issue. Please intimate your suggestions.

Thanks and best regards,

divay 

SOFTWARE / COMMS 

Tim – resurenge sotware  1

Divay – computer based training 1

Divay – india software 1 

Livewire Digital – 1 

Barry Parker, comms – 1

CHARTS

Charts conf report, 2.5

Andy Norris – 1

CONTAINERS

Ports conf report, 2.5

NEWS

News, 4

AIS / ELECTRONICS

AIS pages 1 

Steve Harding, VDRs – 1 

Advertising – 11 

Hi Karl,
 
This can wait till you get back into the office on Wed, but here it is if you want to look at it before hand.
 
The grey squares are the columns.
 
Aegean room 1, is our original floor plan prepared according to scale. The issue is that it only leaves a one meter width for a few of the corridors. 
 
Aegean room-2, is just another idea from the set up company. The corridors are 2 meters wide and there are 8 stands which are 3 by 3 meters each and 9 stands that are 2 x 3 meters each. Total number of stands is 17 and total exhibition space is 117 sq. meters. 
 
Let me know what you think, I can talk to him tomorrow about other possible layouts, if you don’t think that this other alternative isn’t good.
 
Good to hear you are having a good break.
 
Cheers
Amelia
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Thanks for your mail. Actually 3 of the 5 seafarers interviwed (one from Troodos and two from Fleet Management Limited) said that they had never ever worked on any CBT module. However, the guy from Wallems had worked on CBT and he said that the company  also requires its seafarers to undergo a week's training everytime prior to re-joining ship. This one week's training consists of CBT also.  He had also worked on the OPA certification CBT. Also, a cadet from an Indian company was using Tolani's distance learning program, however he felt that data transfer via internet may not be feasible for him as he is hardly even allowed to send e-mails. However, all seafarers had seen Videotel movies and were aware of onboard training via electronic means, however, majority had not used CBT, though they had suggestions on how it can be useful, in case shipping companies think of deploying the same.

I think, I have not covered enough on how much are the shipping companies interested in providing/spending on CBT, both the hardware and the software. However, I will re-do the article. Please indicate if it is already too late-should I do some more homework and come up with the required article for next month's issue. Please intimate your suggestions.

Thanks and best regards,

divay 

BIMCO Review 2003

An informative publication covering contemporary issues in the world of shipping

The newest edition of BIMCO's well-known and respected publication has just been released. BIMCO Review 2003 contains more than 70 articles from eminent contributors world-wide, who are experts in their specific fields. 

The BIMCO Review 2003 contains many thought-provoking comments on significant events in the industry during 2002, and on the implications of these events and other developments for the future. Issues covered in this edition include: global development, world trade, LNG/LPG, markets, security, ship management, shipbuilding and classification, P&I insurance, maritime law, environment, safety and health, manning and training, bunkering, logistics, and trade with China.

All members of BIMCO receive a complimentary copy of the BIMCO Review 2003.  Additional copies can be ordered directly from BIMCO's website at www.bimco.dk <http://www.bimco.dk> or by sending an e-mail to: mailbox@bimco.dk <mailto:mailbox@bimco.dk>. 

Price for BIMCO members: DKK 465 (approximately USD 62)

Price for non-members:  DKK 670 (approximately USD 89)

For more information, contact BIMCO at tel. (+45) 44 36 68 00.

Freight Taxes 2003 Released

Contact Person:

Mr. Torben Olsen, BIMCO

Senior Manager, Support Department

Tel. (+45) 44 36 68 00

e-mail: tro@bimco.dk

Freight taxes are an unfortunate reality for the shipping industry.  An expected profit can quickly turn into a loss by an unexpected freight tax of just 5-10%.  BIMCO's newly released Freight Taxes 2003 can help.

Freight Taxes 2003 enables users to incorporate such taxes when making their voyage calculations. The manual contains approximately 60 freight tax summaries and highlights essential sections of freight tax laws. 

Guidance on charter party clauses offering some protection from freight tax liability is also given. Moreover, a special chapter lists countries where tax laws may consider the ship's flag in connection with tax exemption agreements.

This completely revised and updated version of Freight Taxes is sure to benefit any office involved in chartering activities and everyone responsible for calculating voyage costs.

Freight Taxes 2003 is available to BIMCO members at the reduced price of DKK 575.00, to non-members at  DKK 855.00, and can be ordered directly from the BIMCO website: www.bimco.dk.

Note to the Editor: 

BIMCO is the world's leading private association of shipping companies, with more than 2,500 members in 123 countries.  The owner-members of BIMCO control a fleet of 510 million DWT thereby representing 65% of the world's merchant fleet.  Among its many activities, the organisation provides strictly professional, non-political information and counselling services for the maritime community including owners, brokers, agents and club members.  BIMCO has official status as a non-governmental observer at the International  Maritime Organization.

 <<PR_BIMCO Review.pdf>>  <<PR_Freight Taxes.pdf>>  <<BN 02-04-03.pdf>> 

NSSL offering first Fleet 55 services

>From today, 1 May 2003, NSSL Ltd will be offering the first Fleet 55

services in the UK.  The NSSL Fleet 55 package will incorporate the EMS

Satcom terminal, together with airtime from Xantic, the first LES

currently providing the service.

Nils Helle, Director, Maritime Group EMS SATCOM, remarked, "NSSL is a

major satcom distributor worldwide, with an established reputation in

both the land and maritime markets for its superior dealer and service

network. As such, the agreement for them to be a major distributor

represents a major move forward in our launch of the Fleet 55."  

Sally-Anne Ray, NSSL Sales director commented, "Not everyone needs

premium services on a global basis, with the introduction of the Fleet

55 system to our portfolio,  NSSL are able to offer wider choice to our

customers. Our strength is in our ability to enable customers to

maximize the functionality of their systems by integrating sitcoms with

their IT and communications networks."

Fleet 55 offers a unique range of service to the commercial marine

market.  From a dome half the size of an Inmarsat-A or B, Fleet 55

provides global voice, and in the Northern hemisphere and coastal

regions, premium data services: ISDN and Mobile Packet Data Service

(MPDS).  The MPDS allows users to be charged for the amount of

information sent and received rather than connection time making Fleet

55 highly cost effective, in addition to all the benefits of a high

speed, always on connection.  

- ends -

Notes to editors

About NSSL

NSSL provides worldwide mobile satellite communications solutions to

customers in the Marine, Energy, Offshore, Media, Government and

Corporate sectors.  The company bases its service offering on choice,

flexibility and value. As one of the largest Inmarsat service providers

in the world, NSSL can offer the widest selection of terminal equipment

and airtime tariffs, backed by 24 hours a day, 365 days after sales

support.

As a total solutions provider, NSSL provides consultancy and project

management services to help its customers integrate mobile satellite

services with their global communications requirements. A full systems

design, build and integration facility is available at NSSL's Redhill

centre which enables the company to research and test the most

appropriate technical solution, project manage the shipping and

installation, and provide full technical support and service.

About EMS Technologies, Inc.

EMS Technologies, Inc. is a leading innovator in the design and

manufacture of space and terrestrial wireless solutions, focusing its

unique range of advanced technologies on the needs of broadband and

mobile information users.  The company is headquartered in Atlanta,

employs approximately 1,700 people worldwide, and has major

manufacturing facilities in Atlanta, Ottawa and Montreal.  

The SATCOM Division of EMS Technologies specializes in the design and

development of satellite-based terminals and antennas for the

aeronautical and land-mobile markets. For more information, visit the

company on the World Wide Web at www.ems-t.com.

For further information please contact Paul Howlett or Patrick Peal at 

Band & Brown Communications

on 01603 417722 or email: paul.howlett@bbpr.com

Last week, the Strategic Council on Security Technology announced major

extensions of Smart and Secure Tradelanes into China, Latin America and

activation of the global security network in Europe.  New SST partners

installing SST-related software integrated with automatic identification

technologies to counter terrorist attacks on the supply chain are China

Merchants International and Stevedoring Services of America.  Hutchison Port

Holdings and PSA Corporation announced activation and installtion of

infrastructure at the Ports of Rotterdam, Antwerp and Felixstowe, and HPH

made public its plans to extend the network to the Port of Yantian in the

West Shenzhen region of China.

Today, we are pleased to announce the latest SST partner -- Marine Terminals

Corporation (MTC).

MTC has extensive stevedoring services along the U.S. West Coast and will

help to augment security at ports receiving containerized cargo primarily

from Asia.  SST now has more than 65 partners that includes international

shippers, port operators, technology and service providers.

============================================================================

================================================

FOR IMMEDIATE RELEASE

Marine Terminals Corporation (MTS) Joins

Smart and Secure Tradelanes Initiative

MTC Strengthens Global Security Network Capabilities for Enhancing Security

and Efficiency of Container Shipments  Between Asia and the United States

WASHINGTON, DC and BELLINGHAM, Wash. - May 1, 2003 - Marine Terminals

Corporation, the largest stevedoring company on the U.S. West Coast

operating in 22 ports from San Diego to Seattle, today co-announced with the

Strategic Council on Security Technology (SCST) its participation in Smart

and Secure Tradelanes (SST), a rapidly expanding global security network for

ocean container shipments.

Through Total Terminals International (TTI), a joint company founded and

operated by MTC and Hanjin Shipping, SST technology infrastructure that

monitors the security status of containers in real-time has been operational

for several months at TTI facilities in Seattle and Long Beach.

Transportation Security System software uniquely linked with containers

equipped with electronic seals (E-Seals) have already monitored in real-time

more than 100 containers originating from ports in Hong Kong and Singapore

and arriving at the company’s terminal operations in Seattle and Long Beach.

More monitoring infrastructure  will be installed at the company’s container

handling operations as SST-related shipments continue to grow.

“MTC’s and TTI’s strong presence along one of the world’s most vital trade

routes - the U.S. West Coast - helps fortify SST’s global security network,

especially in the economically crucial trade lanes between Asia and the

United States,” said Lance Trebesch, Executive Director of the Strategic

Council on Security Technology.  “The addition of a world-class company with

a long and successful history of providing state-of-the-art port operations

and services helps to reinforce

SST’s objectives of reducing security threats and maintaining an efficient

flow of container traffic between the United States and Asia.” SCST is an

advisory resource composed of international leaders committed to improving

supply chain security and efficiency in cooperation with government

agencies, and which helped launch SST last summer.

“We see tremendous value in the SST strategic alliance because  we’re

committed to the common objective of deploying the best-available safeguards

for assuring the security and integrity of ocean cargo containers entering

U.S. port and terminal facilities,” said David F. Adam, MTC’s Executive Vice

President - Operations.  “We are committed to the joint expansion of SST at

our terminals up and down the West Coast in conjunction with growth in the

volume of containers shipped as part of SST’s innovative program,” added YM

Kim, TTI’s president and Chief Executive Officer.  “Preliminarily, we are

seeing the benefits that real-time visibility of containers in-transit or at

rest can provide in detecting tampering events and knowing the status of

shipments,” said Larry Bennett, TTI’s Chief Operating Officer.

The global security network enables users to improve end-to-end security and

efficiency of cargo container shipments and their contents through

best-of-breed technologies, processes and personnel.  The total solution,

which integrates robust software and automatic identification technologies,

enables users to receive automated alerts on their computers, cell phones or

other PDAs about key supply chain events or exceptions, such as security

tampering, delays or mis-routes, and generate complete histories of a

container’s journey for follow up analysis and planning.

In addition, when interfaced with U.S. Customs electronic information

systems, SST’s global security network provides all shipment information

required under U.S. Custom’s 24-Hour Manifest Rule, and the open, flexible

system has been designed to comply with other government programs, such as

the Container Security Initiative (CSI), and Customs Trade Partnership

Against Terrorism (C-TPAT).  SST leverages technology and infrastructure

developed for the U.S. Department of Defense’s Total Asset Visibility (TAV)

network, which is the world’s largest real-time cargo tracking network using

active Radio Frequency Identification (RFID) systems linked with

enterprise-class software.

To date, the SST consortium includes more than 65 partners, including the

world’s leading port operators (ex. Hutchison Port Holdings, PSA Corp., and

P&O Ports), shippers such as Target Corp. and service and solution

providers, such as Savi Technology, QUALCOMM, SAIC, Parsons Brinckerhoff and

Sandler, Travis Trade Advisory Services.  SST’s security network

infrastructure has been installed and activated at about 15 major ports

worldwide, which collectively account for about 65 percent of the containers

shipped into the United States.

About Marine Terminals Corporation

Marine Terminals Corporation, founded by the Horsman/Redlich family in 1931

and headquartered in Oakland, Calif., is one of the West Coast’s oldest

family-owned contract stevedore and terminal operating companies.  Marine

Terminals Corporation provides the shipping community with a comprehensive

network of stevedoring, terminal operating and related cargo handling

services for all types of cargo:  A-Z, Apples to Zinc.  From the early days

of general cargo to today’s container megacarriers, MTC remains a

pace-setter in the industry.  From its initial base of operations in San

Francisco, MTC today operates in 22 ports, from San Diego to Seattle.  MTC’s

strength is, and will continue to be, its people.  The experience and

dedication of MTC employees are the foundation of MTC’s success.  Marine

Terminals Corporation is positioned to be a leader in the 21st century

through its strong commitment to:  focus on customer service and

requirements; develop excellence in its employees through training and

personal development; and utilize innovative technology, equipment and

system.

About the Strategic Council on Security Technology

The Strategic Council on Security Technology is an international assembly of

top executives from the world’s largest port operators, major logistics

technology providers, four-star generals, former public officials and

prominent transportation consultancies.  Acting as an international

resource, the Strategic Council on Security Technology is committed to

helping ensure greater supply chain security through best-of-breed practices

and technologies while working with a variety of other industry

associations.

CONTACT:

For SCST:

Douglas J. Harpel

703.524.5376

Doug@Harpel.com

Preparing for PSS handover to IHO

Preparations have been made at the end of April to hand over the Primar Security Scheme

(PSS) to the International Hydrographic Organization (IHO). This process includes some

training of IHO members by staff from Electronic Chart Centre AS (ECC).

Developed by Primar Stavanger in cooperation with hydrographic offices, the PSS has been

run by ECC from 1998-2003. The official handover will take place during the IHO Industry

Days in Monaco on 16-17 June 2003.

The ENC distribution security norm will change its name from PSS to the IHO S-63 standard.

This will then become the official hydrographic standard for secure distribution of ENCs to

end users. It has already been adopted by several RENCs and distributors.

Seventeen of the 30 OEMs which collaborate with Primar Stavanger already have type-approved

ECDIS systems compatible with this standard. The transfer should have no or very

little impact on end users.

The handover of the PSS to the IHO marks a milestone in the development of ENC services.

Primar Stavanger expects many hydrographic offices, RENCs and ENC producers to begin

incorporating S-63 security in their services – creating the first seamless standard which

removes some of the uncertainties in developing ENC services.
